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d revenues of $38m compared to last year's $34m.

L acquired and included in results for 10 months.

__%deriyémg sleep, EEG and Neuroscan businesses performed below
pectations.

anges have occurred and are showing early signs of working, being
- employment of:

VP Sales, America’s
P arketing, America’s

usiness Director, Asia
usiness Manager, Asia
usiness Director, Europe and

iddle East
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. 1 market leader position in cli
stralia

nical EEG (40% share) in

0. 1 market leader position in sleep diagnostics in China
-merging markel presence in Europe.

lo. 3 market position in USA (largest world’s medical devic
mag‘mt} but highest growth outlook.
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:“_}z_@pé‘%@tas‘y technology in three high growth emerging markets.
-xisting business, with proven technologies and products.
Existing business with significant proven organic growth

Significant expansion opportunities into:

e USA
% Euf@@@
« Asia
The C@mpany has increased its sales more than 4-fold from $9 million

to $38 million, reflecting its continued commitment to an effective sales
and R&D organisation.

Compumedics’ equipment is distributed in 60 countries globally.
Headquarters are in Melbourne, Australia with offices in Germany,
Singapore, Japan and the USA.
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m?;mmmics operates in the following emerging high growth
arkets:

e Sleep disorders
> 80% sleep diagnostic market share in Australia
= 12% sleep diagnostic market share in the USA and growing
»  Major market share in Japan
«  Emerging market share in Eurcpe
® N@umphys ology
70% brain research market share in USA
> 50% market share in clinical EEG in Australia
- Growing research market share in Asia, particularly China
= Dominant research market in the UK, emerging in Germany
+  Opportunities in EMG
o %E@@d flow through the brain
»  Proprietary technology invented by Rune Aglid and DWL
- Market leader in Germany
«  Emerging positions in USA and Asia
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@mpum@dm has been trading since 1987.

Compumedics has sold direct in the USA since 2002, with significant
opportunity for future growth still to be realised.

USA growth complimented by Asian and European opportunities,
particularly China, Germany and France.

Strong revenue growth already achieved 33% compound over the last
5 years.

Strong R&D focus with significant investment over the last two years at
close to 20% of revenues.

Future focus on earnings consistency and earnings growth.
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AWARDS
2004 Deloitte Technology Fast 50

2003 Frost & Sullivan Award for Market Expansion
2003 David Burton-Centenary Medal

dics has an impressive 2002 David Burton-Clunies Ross National Science and
?ﬁ of achievement : Technology Award
2001 Governor of Victoria Export Award for Small to Medium
NASA contracts won Manufacturer
Sleep Heart Health Study awarded 1989 Small Business of the Year at the Telstra and Victorian

FDA approval for the P-Series Govt. Small Business Awards

2000 FDA approval for EEG device
ASX listing \__/
USA business moves 1o solely direct sell to end customers

Neuroscan acguisition, $8m revenue achieved in 2004 from SynAmps2

New factory opened

FDA approval for Somie Sleep/CHF device

The pre-eminent American Academy of Sleep is reviewing a possible change in the

sleep scoring protocol. The majority of the commitiee members use Compumedics
eqguipment

COver 1,500 universities, corporate laboratories and national research centres use Neuroscan,
2,000 CMP sleep systems, 6,000 DWL systems, 12,000 systems worldwide
Over 50 countries worldwide have access to Compumedics technology

Sleep Heart Heaith Study - CMP equipment is being used in 14-year study
- 20,000 patients to 2008
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s under focus

June 04 — 57%. June 05 — 53%.

A renewed focus on margins is currently being implemented to restore
margins to their previous levels.

#

king capital improving

Debtors days were impacted by skewing of sales to the month of June.
inventory still needs work but improving.
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e to the end of September sales not being as strong as anticipated
n the company’s financial modeling, the company is not compliant with
one of several covenants in its bank facility as at the end of the
September quarter. The bank has expressed ongoing support for the
company and its strategy for financial performance recovery and
growth.

The company has taken out over $1 m of annualized costs from the
business and specific other costs from other parts of the

business amounting to at least $0.75m and these cost reduction
initiatives coupled with the revenue growth strategies previously
disclosed will strengthen earnings of the company and are anticipated
to restore compliance with bank covenants during the course of 2006
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m focus on costs and

@ﬁmm s 1 DWL for existing
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